
New look, new vision for
Portfolio International

NO PUBLICATION can ‘rest on its laurels’. As the readers
we serve find their information needs changing, we too
must change to meet those needs. So, following extensive
research, you will notice some major changes to Portfolio
International, Europe’s leading cross-border investment
magazine, from the January 2004 issue. 

The most obvious change will be the size: we are
switching from a tabloid format to large A4. However, 
the most significant changes are within the covers, where
PI’s award-winning editorial team, who remain in place,
are bringing a new, sharper focus to our coverage of the
big issues.

There will be a new, more user-friendly format and 
page layouts will change to allow for better ‘signposting’
of information. The magazine will comprise three main
sections – news, investment and features – each of which
will be clearly tagged and give readers instant access to
the analysis and comment they need. 

One of the most crucial changes will be the 
introduction of a cover story each month bringing readers
in-depth analysis of the latest news in the industry and
giving insight into all of the possible implications for their
business.

In recognition of our broad-based readership there will
also be a section dedicated to each of the following: 

■ international life assurance
■ asset allocation 
■ fund servicing
■ alternative investments

The magazine will continue to carry a broad selection
of incisive and timely viewpoints from within the industry
as a whole as well as its composite sectors. We will also be
continuing to interview the industry’s leading figures on a
regular basis.

The ‘briefings’ page, giving details of the ‘must-attend’
conferences and where the movers and shakers in the
industry are moving to, will also be included. In addition, 
a new-look products page will feature comment and
reviews from independent practitioners.

The investment section will, for the most part, bring
together a number of popular existing elements and will
be joined by commentary from industry standard bearers
such as S&P, Morningstar and our fund manager expert
Tony Curtis. Fund managers will get their say in a section
dedicated to their views on the market.

By retaining and building upon the best of PI’s traditions
we believe that we have created an even more effective 
medium through which advertisers to the cross-border invest-
ment industry can communicate their marketing message.
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Merger mayhem
ahead for marke t

GAM releases phase
III of Diversity range

Germany reforms law
to end discrimination
By Justin Madubuko

LOREM IPSUM dolor sit amet, con-
setetur sadipscing elitr,  sed diam
nonumy eirmod tempor invidunt ut
l a b o re et dolore magna aliquyam
erat, sed diam voluptua. At vero eos
et accusam et justo duo dolores et ea
rebum. Stet clita kasd , no sea taki-
mata sanctus est 

Tolor sit amet. Lo rem ipsum dolor
sit amet, consetetur sadipscing elitr,
sed diam nonumy eirmod tempor
invidunt ut. et dolore magna vero eos

Stet clita kasd guberg ren, no sea taki-
mata sanctus est Lorem ipsum dolor
sit amet. Lo rem ipsum dolor sit amet,
consetetur sadipscing elitr,  sed diam
nonumy eirmod tempor invidunt ut
labore et dolore magna At vero eos
et accusam et justo duo dolores et ea
rebum. Stet clita kasd guberg ren, no
sea takimata sanctus est Lo rem ipsum
dolor sit amet. Duis autem vel eum
iriure dolor in hendrerit in vulputate
velit esse molestie consequat, vel
illum dolore eu feugiat nulla. acilisis
at vero eroset accumsan ■

TOLOR SIT AMET. Lo rem ipsum
dolor sit amet, consetetur sadipscing
elitr,  sed diam nonumy eirmod tem-
por invidunt ut. et dolore magna
aliquyam erat, sed diam voluptua.
At vero eos et accusam et justo duo
dolores et ea rebum. 

Stet clita kasd gubergren, no sea
takimata sanctus est Lo rem ipsum
dolor sit amet. Lo rem ipsum dolor
sit amet, consetetur sadipscing elitr,
sed diam nonumy eirmod tempor
invidunt ut labore et dolore magna
At vero eos et accusam et justo duo
dolores et ea rebum. 

Stet clita kasd gubergren, no sea

takimata sanctus est Lo rem ipsum
dolor sit amet. Duis autem vel eum
iriure dolor in hendrerit in vulputate
velit esse molestie consequat, vel
illum dolore eu feugiat nulla. 

Facilisis at vero eroset accumsan
et iusto odio dignissim qui blandit
praesent luptatum zzril delenit augue
duis dolore te feugait nulla facilisi.
Lo rem ipsum dolor sit amet, con-
sectetuer adipiscing elit, sed diam
nonummy nibh euismod tincidunt ut
laoreet dolore magna aliquam erat
volutpat.

Ut wisi enim ad minim veniam,
quis nostrud exerci tation ullam ■

Dilor sit eds
amet, con
setetur
sadipscing

elitr,  sed diam non
umy eirmod tempor
invidunt ut labore et
dolore magna
aliquyam erat, sed
diam voluptua. At
vero eos et accusam
et justo duo dolores
et ea rebum. Stet
clita kasd , no sea
takimata sanctus est 

Tolor sit amet. Lorem ipsum
dolor sit amet, consetetur sadip-
scing elitr,  sed diam nonumy
eirmod tempor invidunt ut. et
dolore magna aliquyam erat, sed
diam voluptua. At vero eos et
accusam et justo duo dolores et
ea rebum. 

Stet clita kasd gubergren, no
sea takimata sanctus est Lorem
ipsum dolor sit amet. Lorem
ipsum dolor sit amet, consetetur
sadipscing elitr,  sed diam non-
umy eirmod tempor invidunt ut
labore et dolore magna At vero
eos et accusam et justo duo
dolores et ea rebum. Stet clita
kasd gubergren, no sea takimata
sanctus est Lorem ipsum dolor
sit amet. Duis autem vel eum iri-
ure dolor in hendrerit in vulpu-
tate velit esse molestie
consequat, vel illum dolore eu
feugiat nulla. 

Facilisis at vero eroset accum-
san et iusto odio dignissim qui
blandit praesent luptatum zzril
delenit augue duis dolore te feu-
gait nulla facilisi. Lorem ipsum
dolor sit amet, consectetuer
adipiscing elit, sed diam nonum-
my nibh euismod tincidunt ut
laoreet dolore magna aliquam
erat volutpat.

Ut wisi enim ad minim veni-
am, quis nostrud exerci tation
ullamcorper suscipit lobortis nisl

ut aliquip ex ea com-
modo consequat.
Duis autem vel eum
iriure dolor in hen-
drerit in vulputate
velit esse molestie
consequat, vel illum
dolore eu feugiat
nulla facilisis at vero
eros dorer. 

Hccumsan iusto
odio dignissim qui
blandit praesent lup-
tatum zzril delenit

augue duis dolore te feugait
nulla facilisi.m liber tempor cum
soluta nobis eleifend option
congue nihil imperdiet doming
id quod mazim placerat facer
possim assum. 

Lorem ipsum dolor sit amet,
consectetuer adipiscing elit, sed
diam nonummy nibh euismod
tincidunt ut laoreet dolore
magna aliquam erat volutpat. Ut
wisi enim ad minim veniam, quis
nostrud exerci tation ullamcorp-
er suscipit lobortis nisl ut aliq.

gna aliquyam erat, sed diam
voluptua. At vero eos et accusam
et justo duo dolores et ea rebum. 

Stet clita kasd gubergren, no
sea takimata sanctus est Lorem
ipsum dolor sit amet, consetetur
sadipscing elitr,  sed diam non-
umy eirmod tempor invid ■

BGI consolidates with
retail market launch
TOLOR SIT AMET. Lo rem ipsum
dolor sit amet, consetetur sadipscing
elitr,  sed diam nonumy eirmod tem-
por invidunt ut. et dolore magna
aliquyam erat, sed diam voluptua.
At vero eos et accusam et justo duo
dolores et ea rebum. 

Stet clita kasd gubergren, no sea
takimata sanctus est Lo rem ipsum
dolor sit amet. Lo rem ipsum dolor
sit amet, consetetur sadipscing elitr,
sed diam nonumy eirmod tempor
invidunt ut labore et dolore magna
At vero eos et accusam et justo duo
dolores et ea rebum. 

Stet clita kasd gubergren, no sea
takimata sanctus est Lo rem ipsum
dolor sit amet. Duis autem vel eum
iriure dolor in hendrerit in vulputate
velit esse molestie consequat, vel
illum dolore eu feugiat nulla. 

Facilisis at vero eroset accumsan
et iusto odio dignissim qui blandit
praesent luptatum zzril delenit augue
duis dolore te feugait nulla facilisi.
Lo rem ipsum dolor sit amet, con-
sectetuer adipiscing elit, sed diam
nonummy nibh euismod tincidunt ut
laoreet dolore magna aliquam erat
volutpat ■

Feum iriure accumsan ferer accumsan
et iusto odio dignissim qui blandit
prae nulla facilisi. accums dig nissim
steror Lorem ipsum dolifs

Kim Khölle r

PORTFOLIO INTERNATIONAL has
long been identified as the leading
international publication for asset 
allocators seeking authoritative and
independent news and analysis on fund
strategies and product developments. 

PI’s readers are united in their desire 
to access informed cross-border portfolio
construction on behalf of their high net
worth and corporate clients. Indeed the
cross-border asset management market is
estimated to be worth some US$1.9trn.

PI reports on trends on all the investment
styles of concern to its readers. It also 
produces monthly features guiding readers
through the asset allocation process. Our
dedicated programme of country reports
also explores the opportunities to be 
found within all the markets of greatest
importance to fund managers.

With the EU Pensions Directive at the
fore and UCITS developments rolling 
back national boundaries in Europe, the
opportunity for third-party fund providers
to demonstrate their commitment to the
enormous potential in the European 
market has never been more critical.

Meanwhile, around the globe as 
investment options increase for sophisticated
financial planners and their clients, demands
for more value-added services from fund
providers continue to intensify. 

Competition amongst global asset 
managers for market share is increasingly
fierce and PI offers this sector a way to
maximise the impact of its marketing efforts.

By showcasing its products and services
within PI, advertisers are assured that their
marketing efforts are being seen by the
people they wish to do business with.

Other
Country/Region
Specific Equity
Funds

Fund of Funds

Multi-
Manager
Funds

Sector Funds

Fund of
Hedge Funds

Hedge Funds

Money
Market

12%

12%

3%

19%
15%

13%

19%

7%

PI READERS’ ASSET ALLOCATION IN
INVESTMENT FUNDS

Source: PI readers’ survey September 2001 analysed independently by data analysis company LDA
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Multi-manager/Funds of Funds Focus 21

E verywhere you look,funds of funds, especiallymulti-manager funds, arebeing touted as the newsafe harbour for investors
who have been burnt in tech crashes
and stockmarket chaos – and then
had their confidence dented further
by corporate scandals.But are they really as good as

they are being marketed to be? And
with more and more providers enter-
ing the market, how can investors
and their advisers sort the good
from the bad?There is little doubt that funds of

funds and multi-manager funds have
caught the attention of the financial
community. Aberdeen Asset Man-
agement and M&G are just two
household names planning to launch
new fund of funds products this year. 

And it is not just the asset man-
agement companies who are flocking
to launch fund of funds products,
IFA groups, such as Hargreaves
Lansdown and Aitchson & Colgrave
have also entered the fray in recent
months. Indeed some commentators
are now warning that there is a dan-
ger of too many of these products
coming onto the market, in much
the same way that the market was
swamped by technology funds at the
end of the 1990s.Their popularity is easy to explain

and the theory is simple: funds of
funds and multi-manager funds offer
to create security and/or returns to
investors by diversifying investors’
cash across a greater range of funds
or managers; supposedly removing
risk and increasing diversity for

investors. IFAs can, in conjunction
with clients, select an initial level of
risk or even certain asset classes or
industrial sectors and then the fund
manager will choose funds or man-
agers to match investors criteria. 

IFAs have flocked to recommend
the funds in recent times, in part
because the sophisticated monitor-
ing offered by groups such as Frank
Russell releases hard-pressed IFAs

from the time consuming and labori-
ous research needed to constantly
stay on top of manager moves,
changes in strategy and fund 
performance.But the origin of these funds lies

in the institutional sector, where for
years pension fund trustees amongst
others have relied on specialist mon-
itoring groups such as Frank Russell

and Watson Wyatt to keep track of
fund performance relative to peers
and manager changes. Acting swiftly
to remove mandates when perfor-
mance or strategies change, funds 
of funds and multi-manager funds
have simply brought this sophisti-
cated monitoring into the private
investor arena. “Many changes can occur in funds

and investors aren’t always aware 
of them,” explains a Frank Russell
spokesperson. “A manager may leave
a firm, or a manager might alter
their investment style unexpectedly.
For these reasons, Frank Russell con-
tinuously monitors its managers to
make sure they stick to their assign-
ment, replacing them if necessary.
This way, investments stay on track
with client goals.”Chris Jones, director of alterna-

tive investment strategies at io
investors, thinks that the risk man-
agement on offer is particularly
attractive to investors. “Unless you
are a phenomenally well-informed
individual who has enough time to 
monitor your investment in each of
the funds on a daily or monthly
basis, then you should delegate 
the responsibility to an investment
manager,” he says.Jones says he sees a common

thread across investors in io inves-
tors’ funds of funds of people who
want to preserve and grow capital
conservatively in difficult times.MANAGER MOVEMENTAnd the growth of these funds has

been helped enormously as investors
have become increasingly aware that

the actual person managing their
money is key – and that managers
frequently change companies. Last
year, for example, Crédit Suisse esti-
mated that 68 per cent of UK-autho-
rised funds changed manager.

This seems to be an increasing
trend and investors and IFAs, under
pressure to keep track of moves with-
in the industry have sought comfort
in multi-manager funds – outsourcing
the need for constant vigil from
investors’ hands and placing it with
the manager of managers who, it 
is assumed, is in a more informed
position to decide whether to follow
the departing manager to their new
house or retain funds within the
existing asset management house
under a new manager. When you consider that Frank

Russell monitors more than 1,700
investment managers and more than
6,000 investment products globally,
each year, it is easy to understand
why an increasing number of IFAs
are happy to recommend such fund
vehicles to their clients. A key finding
of the research carried out by Frank
Russell is that managers seldom stay
in the top quartile of their peer
group for long (see overleaf) making
it all the more important to keep tabs
on ongoing performance.

MULTI-PLYING GROWTH RATES
The Association for Institutional
Multi-Manager Investing (AIMMI)
research recently predicted that multi-
managers’ share of the fund market
will grow by between 16 and 30 
per cent by 2008. A growth rate 
supported by further independent
research from asset management con-
sultancy, Cerulli Associates, which
also predicted substantial growth in
the multi-manager investment, par-
ticularly in Europe where the strategy

has proved popular with retail banks.
Cerulli predicts the Europe will see
multi-manager investments grow
from US$161bn in 2001 to $616bn
by 2007. In the UK alone Cerulli is
predicting the multi-manager mar-
ket will grow by 11 per cent a year
till at least 2007. But what are the providers them-

selves doing? Standard Chartered
Grindlays, along with Schroders and
Scottish Widows has a relationship
with Frank Russell. Standard Char-
tered Grindlays has just completed a
sales drive in one of its core markets
of the Far East to offer clients multi-
manager funds. A spokesman
explains the company’s philosophy.
“We recognise that no single manager
will be able to offer superior perform-
ance across all the funds they market.

“By offering our clients a portfolio
of multi-manager funds, instead of
one fund manager looking after one
class of assets, clients get an invest-
ment scheme that is made up of
funds diversified on three levels.” 
(see overleaf).“With the Standard Chartered

Grindlays multi-manager approach,
performance will not necessarily
match individual fund specialists,
but equally, with risk under a far
stricter control environment, clients
will be able to sleep a little easier.
Performance can, however, reach
the upper end of expectations and is
certainly comparable to many indivi-
dual managers. “Over the last two years, a period

in which the FTSE and Dow indices
have both fallen significantly in 
real terms, the Standard Chartered
Grindlays Growth Portfolio has 
outperformed its benchmark, the
MSCI World Index, by 9 per cent.”

Standard Chartered Grindlays
believes that public appetite for 

Multi-manager and funds of funds
have proved popular with investors
looking for diversification in hard
times. But will the allure endure?
Lindsey Rogerson reports

Chris Jones

Safety innumbers

Unless you are a phenomenally well-
informed individual with enough time to
monitor your investment in each of the
funds on a daily or monthly basis, then 
you should delegate the responsibility 
to an investment manager

Chris Jones, io investors
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22 Focus Ethical Investment

T
ime was when ethical

investment was all 

about screening out the

baddies. But these days

non-financial risk, or 

protecting your investment by not

investing in companies with poor

corporate governance, is creeping 

up the agenda.

Granted times have changed, 

and just as no one would expect any

other style of investment to stand

still, then so too ethical investment

has evolved and diversified. Its ori-

gins lie with investors who would

not support certain companies that

invested in, or had business interests

in, industries such as arms, tobacco,

animal testing, environmental 

damage etc.

That soon evolved into funds that

had a policy of enforcing change

through active participation at share-

holder level. This is known as

engagement and has proved to be a

popular way of adding an ethical

dimension to investing.

But latterly, since September 11

and then the corporate disaster that

was Enron, investors, both institu-

tional and retail, have had thoughts

tied up with performance and

whether a given company is all that

it proclaims. Consequently, much

attention has been focused on the

risk of a company having poor cor-

porate governance and collapsing,

or the extent to which a company

relying, for example, on fossil fuels

rather than seeking to use new 

technologies, might have financial

health risks.

It is this aspect currently catching

the attention of the major fund

houses – and to such an extent that

it might be questionable whether

the specialist research teams that are

now commonplace, are a response

to investors taking a moral stand or

investors not wanting to invest in

companies likely to have dire per-

formance. The answer, as ever is a

mixture of both. So where does that

leave the ethical investment industry?

Emma Howard-Boyd, head of

environmental reasearch at Jupiter

Asset Management, thinks that there

is room for all the various approaches.

“The screened funds still stic
k to

strict ethical criteria but the practice

of engagement is becoming more

and more common and mainstream

funds are increasingly adopting

some sort of ethical overlay, which 

is an extension of corporate gover-

nance, with key environmental and

social factors also being taken into

consideration as a matter of course,”

she says.

Mark Campanale, business deve-

lopment manager of ethical funds 

at Henderson Global Investors,

meanwhile, applauds the fact that

the ethical investment industry has

seen enough demand to warrant

such diverse methodology in fund

offerings: “Different approaches will

yield different results,” he says. 

“Negative screening is probably

most popular with retail investors.

They tend to have sensibilities which

are absolute and want to know 

that the things that they object to

are not being invested in at all. But

engagement is where a fund is try-

ing to change the behaviour of a

company through being proactive 

at shareholder level, thus having a

positive influence on that company’s

behaviour.”

Tim Scott, director of commerce

for the Stewardship Fund range at

ISIS comments: “There is still a real

demarcation between retail inves-

tors who know what they don’t want

and institutions who are more cog-

nisant of risk and know that because

a dark green fund has a more limited

universe, then so its volatility is likely

to be greater.”

Campanale thinks that the trend

to run non-financial risk control as

part of a responsible investment

overlay is no new thing but that it

has been commercialised in recent

months. “The engagement approach

is essentially for institutional inves-

tors such as pension funds and there

has been a degree of confusion

where institutional type products

have appeared in the retail market-

place,” he says. “For example you

can’t engage with a tobacco company

to limit the extent of lung damage.”

Perhaps then a sustainability

approach could be a good half-way

house. “This is where a fund manager

picks firms that will do well in the sus-

tainable world – like companies that

produce wind or solar power or 

food companies that avoid using GM

foods. The aim is to ask whether a

company’s policy will have a positive

impact on its share price,” he says.

Campanale thinks that this

approach is one of the best in the

current environment: “Enron has

proved that the accounts of major

companies often do not reveal the

whole picture and that the attitude

of senior management and the 

general company ethic is key. It’s

this type of ethical investment that

is starting to creep up the agenda,”

he says.
And Howard-Boyd thinks that the

engagement approach and increas-

ing inclusion of non-financial risk

reporting is merely a sign of logical

thinking from the fund management

industry. And certainly, in the past

few years there have been move-

ments towards collective action with

the rise of groups such as the carbon

disclosure group. (See box).

“Five years ago very few invest-

ment houses would have a dedicated

SRI team but now the fund houses

have moved from just having

screened funds to a broader range

and retail investors are starting to

benefit from policies previously only

available to the institutions. It’s a

good development and the UK is

way ahead of many other countries

in this respect,” adds Campanale.

From niche to mainstream

Emma Howard-Boyd

Since the inception of the FTSE4Good

Indices two years ago, over 200 companies

have reviewed their policy and practice 

to fit in with the minimum standards that

we require Will Oulton, FTSE4Good Indices

The industry’s relationship with ethical investments has seen tremendous growth,

says Alison Ebbage. But will it keep growing or be cut down in its prime 

THE CD PROJECT

The carbon disclosure project is a

group of 35 fund managers who

collectively represent more than

US$4trn in assets and are band-

ing together to get the world’s

biggest companies to at least dis-

close policy. The latest survey, in

February this year, assessed the

effect of a company’s exposure to

climate change through the

impact of extreme weather and

regulation of greenhouse gas

emissions.

The study found that while 80

per cent of respondents acknowl-

edge the importance of climate

change as a financial risk, only

35 to 40 per cent were actually

taking any action. 

The report has also found that

those companies surveyed who

were quick to reduce gas emis-

sions stand to gain competitive

advantage, in terms of both cost

and market risk management.

For example, BP has cut annual

CO2 emissions at its plants by 10

millions tonnes which has saved

it some $350m. 

The report also reveals that

the financial impact of climate

change extends well beyond the

obvious emissions-intensive sec-

tors such as oil, gas and electric

utilities. Companies in the finan-

cial services, transportation,

semiconductor, telecommunicat-

ions and electronic equipment

sectors, among others, will also

be affected.
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It was the dramatic tumble in
equity markets from 2001 
that really brought corporate
bonds into the spotlight. In
the face of rapidly falling

equity markets investors became
more attracted to the proposition of
getting a fixed rate of interest on
their money until redemption. 

Increasing demand, however, has
tightened the spreads, or rewards 
for holding corporate bonds. The
flood of cash moving into bond
funds is compelling. Figures from
Fitzrovia International show that the

bond fund assets of the largest 30
companies domiciled in Luxembourg
and Dublin increased by 33.4 per
cent, US$57.2bn, over the six
months to the end of May this year.

Richard Hodges, senior investment
manager at Gartmore, says: “This
time last year there was an aggressive
sell-off in the bond markets. Markets
were fairly nervous with regards to
any disappointment in earnings 
that might come out and this was
reflected almost immediately in the
spreads. 

“This year a lot of earnings 
expectations are being exceeded, but
for those that are not, the market
doesn’t make any adjustment to the
spreads. People are looking for
diversification.”

Hodges says the hunt for 
diversification means portfolios are
now much broader based compared
with last year, making the market
more sector-driven rather than by
the fundamentals of each security.

RETURNS SQUEEZED
The consequence is that the reward
for holding corporate bonds has
been squeezed. He cites French
retailer Carrefour as an example, it
has been trading at around just 23
basis points or 0.23 per cent above
the Libor rate. 

“If you look at the European 
bond market you’re not exactly being
rewarded for taking the risk of an 

A rated name and you’ve still got a
degree of risk given the macro 
economic background we’ve seen
over the past year,” says Hodges. 

He warns that some cyclical 
companies have rallied quite well
recently, not because of fundamentals
but because of investor appetite and
their willingness to take on names 
to diversify their bond portfolios.

However, it’s the nature of 
corporate bonds that encourages
fund managers to take on much
broader portfolios compared with
equities.

Eric Holt, head of Credit Research
at Royal London Asset Management,
states: “With equity-type investments

you’ve got a substantial upside and
a substantial downside. They can
balance each other out. Within 
credit you’ve got potential for stocks
to achieve a bit of extra return if
things go well or suffer badly if things
go wrong.”

Our philosophy is that you’ve
got to diversify. Corporate bonds
outperform government bonds 
over the long term but your 
outperformance could be totally
swamped if you get one wrong
unless your portfolio is diversified.”

“Within equities once you’ve got
thirty stocks you’ve got an awful lot
of diversification. Within corporate
bonds we tend to have a hundred
stocks. In principle we’d feel 
uncomfortable running a portfolio
with less than 75 stocks.”

The result of the increased
demand is that investors are looking
higher up the risk spectrum 
towards the realms of junk bonds to
achieve higher yields. The economic
indicators suggest that the bond
rally could be more justified in the
US than in Europe. 

Moody’s figures show that the
total amount of defaulted debt 
volume in Europe amounted to over
s43bn for 2002. This massive level 
of defaults compared with just s22bn
for the 17-year period to 2001. 

In America, however, the default
rate actually declined from 11 per
cent in 2001 to 7.2 per cent in 2002.

More recent figures show the default
rate for US-domiciled issuers falling
to just 5.8 per cent in June this year
from 6.2 per cent in May. Although
much improved, the European
default rate was still 10.9 per cent
for June.

US MARKET
Ted Robson, credit analyst and 
portfolio manager at T Rowe Price, 
says: “The US is showing a lot of
signs of coming out of recession.
The valuations on the European side
are pricing in a lot of the upward
momentum from the US. You could
say that if the US is coming back
into recovery, Europe is coming 
back into recovery. But for me 
European corporates are looking
fairly expensive.”

In the US, refinancing is at 
record levels with issuers tapping
the junk bond market. With falling
defaults helping confidence, 
refinancing allows companies to
push down interest payments to
more manageable levels.

US-based global power company
AES recently raised around $1.8bn
by issuing sub-investment grade
bonds that allowed it to refinance
$1bn of existing debt and 
significantly cut interest payments 
it was making to the banks. 

Another US power producer,
Calpine, increased the size of its
summer bond issue to $3bn from
$1.8bn in response to strong
investor demand. This made it the
fourth-largest issue ever in the US
junk bond market.

The appetite for higher yielding
sub-investment grade bonds is 
also catching on in Europe, helped
by the emergence of so called ‘fallen
angels’; the big names that have
been relegated from investment
grade status to junk bond level. 

Andre Mazzella, fund manager of
the Aviva European Corporate Bond
Fund, says: “We think the junk bond
sector offers investors an excellent
risk/return trade off from a historic
perspective. One benefit of the
migration of fallen angels to the high
yield sector is that it has increased
overall liquidity in the universe.”

Mazzella says Aviva was 
particularly attracted to the s1.35bn
issue of Vivendi Universal in July,
which at 6.25 per cent was the 
lowest ever cost of borrowing
achieved for a high-yield issuer.

But given the big increases in
bond prices over the past couple of
years, some managers are adopting
a cautious approach to the market.

DEBT SERVICING ABILITY
Lucy Speake, fund manager at Insight
Investment, says firms’ ability to 
pay back debt is the ultimate driving
factor for corporate bonds.

“We’re pretty conservative as the
market has come so far. What you’re
primarily interested in is whether
the company has enough cashflow
as opposed to profit to pay back
debt. We continue to like telecom
bonds. It’s the main area of the 
market where you’re actually 
seeing companies reducing debt. 
We generally feel that some of the 
cyclical names are a bit expensive.”

Popular mainstream sectors for
bond fund managers stand out as
telecoms, financials, utilities, and
autos. Somewhat shunned since
September 11 are the airlines, 
particularly as they usually have 
relatively few assets in their own right,
as they lease their fleets of planes.

The spreads in the popular 
sectors have notably tightened over
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Eric Holt: Our philosophy is to diversify   

Spurred by high relative yields, even the upturn in equity markets this year has done
little to dampen investor enthusiasm for corporate bonds. James Hester reports

Risk
reduction

Padded portfolio: Minimises risk, but reduces rewards

■ The need for 
balanced portfolios
is boosting bonds

■ Investors are 
looking at higher-
risk bonds

■ Corporate bond
market continues
to rally

KEY POINTS

Continued on page 22
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Altered image of
latest pro ducts

Retail must be next
step says City surv ey

Lazard fund slumps
after manager exits
By Justin Madubuko

LOREM IPSUM dolor sit amet, con-
setetur sadipscing elitr,  sed diam
nonumy eirmod tempor invidunt ut
l a b o re et dolore magna aliquyam
erat, sed diam voluptua. At vero eos
et accusam et justo duo dolores et ea
rebum. Stet clita kasd , no sea taki-
mata sanctus est 

Tolor sit amet. Lo rem ipsum dolor
sit amet, consetetur sadipscing elitr,
sed diam nonumy eirmod tempor
invidunt ut. et dolore magna vero eos

Stet clita kasd guberg ren, no sea taki-
mata sanctus est Lorem ipsum dolor
sit amet. Lo rem ipsum dolor sit amet,
consetetur sadipscing elitr,  sed diam
nonumy eirmod tempor invidunt ut
labore et dolore magna At vero eos
et accusam et justo duo dolores et ea
rebum. Stet clita kasd guberg ren, no
sea takimata sanctus est Lo rem ipsum
dolor sit amet. Duis autem vel eum
iriure dolor in hendrerit in vulputate
velit esse molestie consequat, vel
illum dolore eu feugiat nulla. acilisis
at vero eroset accumsan ■

TOLOR SIT AMET. Lo rem ipsum
dolor sit amet, consetetur sadipscing
elitr,  sed diam nonumy eirmod tem-
por invidunt ut. et dolore magna
aliquyam erat, sed diam voluptua.
At vero eos et accusam et justo duo
dolores et ea rebum. 

Stet clita kasd gubergren, no sea
takimata sanctus est Lo rem ipsum
dolor sit amet. Lo rem ipsum dolor
sit amet, consetetur sadipscing elitr,
sed diam nonumy eirmod tempor
invidunt ut labore et dolore magna
At vero eos et accusam et justo duo
dolores et ea rebum. 

Stet clita kasd gubergren, no sea

takimata sanctus est Lo rem ipsum
dolor sit amet. Duis autem vel eum
iriure dolor in hendrerit in vulputate
velit esse molestie consequat, vel
illum dolore eu feugiat nulla. 

Facilisis at vero eroset accumsan
et iusto odio dignissim qui blandit
praesent luptatum zzril delenit augue
duis dolore te feugait nulla facilisi.
Lo rem ipsum dolor sit amet, con-
sectetuer adipiscing elit, sed diam
nonummy nibh euismod tincidunt ut
laoreet dolore magna aliquam erat
volutpat.

Ut wisi enim ad minim veniam,
quis nostrud exerci tation ullam ■

Dilor sit eds
amet, con
setetur
sadipscing

elitr,  sed diam non
umy eirmod tempor
invidunt ut labore et
dolore magna
aliquyam erat, sed
diam voluptua. At
vero eos et accusam
et justo duo dolores
et ea rebum. Stet
clita kasd , no sea
takimata sanctus est 

Tolor sit amet. Lorem ipsum
dolor sit amet, consetetur sadip-
scing elitr,  sed diam nonumy
eirmod tempor invidunt ut. et
dolore magna aliquyam erat, sed
diam voluptua. At vero eos et
accusam et justo duo dolores et
ea rebum. 

Stet clita kasd gubergren, no
sea takimata sanctus est Lorem
ipsum dolor sit amet. Lorem
ipsum dolor sit amet, consetetur
sadipscing elitr,  sed diam non-
umy eirmod tempor invidunt ut
labore et dolore magna At vero
eos et accusam et justo duo
dolores et ea rebum. Stet clita
kasd gubergren, no sea takimata
sanctus est Lorem ipsum dolor
sit amet. Duis autem vel eum iri-
ure dolor in hendrerit in vulpu-
tate velit esse molestie
consequat, vel illum dolore eu
feugiat nulla. 

Facilisis at vero eroset accum-
san et iusto odio dignissim qui
blandit praesent luptatum zzril
delenit augue duis dolore te feu-
gait nulla facilisi. Lorem ipsum
dolor sit amet, consectetuer
adipiscing elit, sed diam nonum-
my nibh euismod tincidunt ut
laoreet dolore magna aliquam
erat volutpat.

Ut wisi enim ad minim veni-
am, quis nostrud exerci tation
ullamcorper suscipit lobortis nisl

ut aliquip ex ea com-
modo consequat.
Duis autem vel eum
iriure dolor in hen-
drerit in vulputate
velit esse molestie
consequat, vel illum
dolore eu feugiat
nulla facilisis at vero
eros dorer. 

Hccumsan iusto
odio dignissim qui
blandit praesent lup-
tatum zzril delenit

augue duis dolore te feugait
nulla facilisi.m liber tempor cum
soluta nobis eleifend option
congue nihil imperdiet doming
id quod mazim placerat facer
possim assum. 

Lorem ipsum dolor sit amet,
consectetuer adipiscing elit, sed
diam nonummy nibh euismod
tincidunt ut laoreet dolore
magna aliquam erat volutpat. Ut
wisi enim ad minim veniam, quis
nostrud exerci tation ullamcorp-
er suscipit lobortis nisl ut aliq.

gna aliquyam erat, sed diam
voluptua. At vero eos et accusam
et justo duo dolores et ea rebum. 

Stet clita kasd gubergren, no
sea takimata sanctus est Lorem
ipsum dolor sit amet, consetetur
sadipscing elitr,  sed diam non-
umy eirmod tempor invid ■

RMF makes its move 
in managed future s
TOLOR SIT AMET. Lo rem ipsum
dolor sit amet, consetetur sadipscing
elitr,  sed diam nonumy eirmod tem-
por invidunt ut. et dolore magna
aliquyam erat, sed diam voluptua.
At vero eos et accusam et justo duo
dolores et ea rebum. 

Stet clita kasd gubergren, no sea
takimata sanctus est Lo rem ipsum
dolor sit amet. Lo rem ipsum dolor
sit amet, consetetur sadipscing elitr,
sed diam nonumy eirmod tempor
invidunt ut labore et dolore magna
At vero eos et accusam et justo duo
dolores et ea rebum. 

Stet clita kasd gubergren, no sea
takimata sanctus est Lo rem ipsum
dolor sit amet. Duis autem vel eum
iriure dolor in hendrerit in vulputate
velit esse molestie consequat, vel
illum dolore eu feugiat nulla. 

Facilisis at vero eroset accumsan
et iusto odio dignissim qui blandit
praesent luptatum zzril delenit augue
duis dolore te feugait nulla facilisi.
Lo rem ipsum dolor sit amet, con-
sectetuer adipiscing elit, sed diam
nonummy nibh euismod tincidunt ut
laoreet dolore magna aliquam erat
volutpat ■

Duis autem vel eum iriure accumsan
et iusto odio dignissim qui blandit
prae nulla facilisi. accums dig nissim
steror. Lorem ipsum dolifs

M i kel Wa l l a ce

PORTFOLIO INTERNATIONAL has,
for many years, been educating the 
international market in the many
opportunities offered by alternative
investment strategies and vehicles. 

As investors have become more 
sophisticated, the appetite for alternative
investments – particularly hedge funds –
has grown. The market has witnessed an
explosion in alternative investment oppor-
tunities, with traditional fund managers, as
well as specialist firms, entering the fray.

Alternative investments and hedge
funds are now considered integral asset
classes in both institutional and HNW
individual portfolios and as such need to
be addressed within the context of the
broader investment world.

Hedge fund specialists are served in part
by some highly technical and news-led
titles. However, PI’s role in the market is 
to be more analytical and feature-based,
monitoring trends and fashions in the 
sector and placing them in the context of
developments in the wider market. 

With a team of expert hedge fund
columnists and regular specialist guides 
to alternative investment opportunities
including real estate, art and private equity,
PI is established as the journal of choice
for institutions working in the alternative
market.

A circulation drive to specialist advisors
and institutions working exclusively with
alternative investments has also established
PI in the minds of this specialist community
as their ‘window’ on the broader issues of
cross-border investing. 
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T raditional asset man-agement firms want tore-invent themselves andtheir motives are straight-forward – a slump in the
demand for traditional products.
Reduced to the absurdly simple,
those calculations that justified high
equity allocations in the past look
very different with the last three years
of data included.This mathematical fact overhangs

the markets. So does the realisation
that the equity exposures within
company pension plans and the
equity exposures within the reserves
of the insurance companies lever-
aged the viability of those organisa-
tions to the world equity markets. 

Indeed long bear markets are 
not caused by people being forced
to sell, they are caused by a vast
overhang of would-be sellers, as evi-
denced by the cross-holding cloud
over the Japanese market.Meanwhile traditional asset man-

agement firms that are not currently
in the hedge fund market are not
experiencing massive demand for
hedge funds, even if others are. 

However, those selling to institu-
tional investors know that some-
thing new needs to be thrown into
the equation, even if the institutions
themselves have not fully endorsed
this yet. Likewise, retail-focused dis-
tribution channels realise the need
for a ‘different song to sing’. Beyond
this awakening, there is the age-old
pursuit of higher fees and the need
to retain top staff.Less easy to gauge is whether this

promised land of hedge funds actu-
ally flows with milk and honey.
There is most evidently no vacuum
if measured by number of funds, or
fund-of-funds. It is certainly true
that contingent demand exceeds
credible supply, but is there suffi-
cient underlying capacity to accom-
modate the contingent demand?

Traditional asset management
firms have to prove themselves by

achieving comparative advantage
in one of three ways: generating
alpha; accessing distribution, man-
aging the businesses and the infra-
structure required to achieve the
above. Interestingly, all three advan-
tages are possible.Alpha generation is possible, par-

ticularly within single manager
strategies such as equity long/short
and sector specialist. Existing hedge
fund groups are not well geared to
responding to request for proposals,
or understanding local distribution
channels.

Business management and infra-
structure sounds like a soft issue, but
is actually an Achilles heel for many
existing firms within the alternative
investment arena. So, how is this
‘will’ converted into ‘a way’? Four
generic approaches have emerged.■ The first option of building new

business always exists. Traditional
asset management firms contain con-
siderable talent, talent that is not
currently over-bid.The three fears constraining the

take up of this approach are a fear of
the ‘time-to-market’, unfamiliarity
with those strategies previously
focused on the proprietary trading
investment banks and an unfamiliar-
ity with the domain, which can lead
to an excessive respect for estab-
lished competition within the space.■ The second option is to buy, as

evidenced by Oppenheimer Funds
and Tremont; Man Group and
Glenwood; Unicredito and Momen-
tum; Robeco and Sage Capital
Management. But while many such
transactions have been considered,
relatively few have taken place. In
part, this has been a disappointment
as to what is ‘under-the-bonnet’ of
many fund-of-funds firms.More recently, the deemed multi-

ple of traditional versus hedge fund
businesses have narrowed signifi-
cantly, opening up the conceptual

possibility of a hedge fund manage-
ment company buying a traditional
asset management firm, which
would really raise eyebrows.■ A third option has been euphem-

istically christened co-branding.
While such deals are launched in the
belief that knowledge will be trans-
ferred and internal ‘build’ agendas
will be supported, in practice such
arrangements typically descend into
outsourced distribution.This can be very empowering for

the low-profile hedge fund brand.
For the traditional asset manage-
ment firm it more typically repre-
sents the concession of a put option
on its own hedge fund credentials
and reputation. If the arrangement
works, the traditional asset manage-
ment firm is credited with making
only one good decision. If it does
not work, the distribution channel
is damaged.

■ A fourth option is to white label.
This is to seek help from an advisor
but without marketing the product
based on the credibility and track
record of that advisor.  This option
more naturally combines with an
internal build programme.The relative advantages of this

approach include a quicker time-
to-market and greater confidence
in how the hedge fund market
works. The upfront outlay is also
less as are the challenges of blending
differing corporate cultures associat-
ed with buying. Against this, a lack
of quotable track record requires
more patience and a supportive lead
order, typically from an investor
with a strategic interest in the tradi-
tional asset management business.If the above summarises the 

main ways that a traditional asset
management firm can get into this
space, it still begs the bigger ques-
tion of how do they survive and
prosper within it.These are questions too big to

address here, but the answers lie
within product innovation and the
establishment of a more iterative
product offering that empowers their
institutional clients – in fact some-
thing more akin to the provision of a
service than the selling of a product.

But then that’s the biggest secret
of all out of the bag: everyone tries
to sell investors products, but very
few look to provide a service. This
is the real commercial vacuum that
is crying out to be filled.

Traditional asset management
companies are looking to get into hedge funds. But what are the strategic issues? 

Simon Ruddick of AlbournePartners, reports

Spin-out ofproprietary desks is recategorisation of capacity

Mis-perception of risk and return attributes previously dampened demand Investment bankspin-outs
Driven by 
scale of 
market

inefficiency
‘Institutionalisation’of existinghedge fund managementcompanies

Investors will need to monitor underlying sources of value

Ending of the equity cult has changed the maths dramatically

Evolutionof traditional
asset managementcompanies

Contingent Demand

Credible
Capacity Credible

Supply

<
>

THE BIGGER PICTURE

Source: Albourne Partners
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Broadening horizons
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T
he shrill voices of oppo-

nents of the hedge fund

industry sometimes try to

claim that it has gone

from hubris to nemesis,

just at the point where it is becoming

fashionable for investors to dip their

toes into the water. They are wrong.

But why let facts get in the way of a

good story? 

The critics point to the recent

poor performance of hedge funds

and cite this as evidence of their

imminent decline. Their attacks can

mostly be dismissed as ill informed

or jealous, but they make some valid

points that the hedge fund industry

ignores at its peril. 

According to the standard hedge

fund mantra, the industry is about

the attainment of Alpha. Alpha is

normally defined as a return greater

than that of the market. The market

return is commonly referred to as

Beta. If Alpha represents some kind

of added value, it cannot, by defini-

tion become Beta. 

D I LUTED RETURNS

The logic of this suggests the size of

the hedge fund industry cannot con-

tinue to grow exponentially. Indeed,

the recent staggering growth of the

industry as it heads towards a US$trn

under management has diluted

returns in some areas. For example, 

a number of things tend to happen

when you have fewer mergers and

acquisitions (M&A) taking place, yet

more managers entering the arena. 

The less equipped managers make

no money. The better-equipped man-

agers make less money, and very

often these managers make money at

the expense of the less experienced. 

There are fewer trades to execute

if the overall number of M&As has

declined and, if there are more 

managers participating, the profit

opportunities must be – and clearly

are – diluted. That is why it is so

important to ensure you have a full

range of sectors in your allocation

process when managing a diversified

hedge fund. The question arises as 

to how many.

C L A SS I CAL APPROAC H

Some take the classical long-only

approach in terms of sector diversifi-

cation, and feel that beyond a certain

number of managers and sectors a

dilution of return takes place. 

Purists claim it is almost impos-

sible to define hedge fund categories

as tightly as people try to in the vari-

ous indices; hedge funds are a series

of separate alphas that need to be

captured in a collective scheme. If

one can show there is very little

long-term correlation between the

different strategies, it would appear

that a higher level of diversification

by sector and manager in hedge

funds is not directly comparable to

that of traditional funds. As the 

old adage goes, the only thing that

goes up in a falling market is the

supposed non-correlation of your

diversified strategies. 

This has clearly been the case in

some areas of the hedge fund industry,

where some of the newer entrants,

which either do not have the work-

ing knowledge or allow themselves

to be guided by the fears of their

clients, exclude strategies such as

global macro, trend trading and

short-term trading, from their asset

allocation process. 

These managers tend to limit them-

selves to various long-short strate-

gies, market neutral, or the so-called

arbitrage strategies. The danger is, 

if you do not understand the nature

of co-variance of correlation – that is

the constant monitoring of relation-

ships between the sectors – you can

end up with a numerical series of

diversified strategies. 

VA LUE AT RISK

At a future date – when the proverbial

fertiliser hits the windmill – this may

leave you far more highly correlated

and at risk than you thought possible.

There is a graphic picture in my mind

of the statistical analyst with his value

at risk model shining brightly from his

laptop computer as the tidal wave is

about to sweep over him. 

In a sublime manner, he says: “Sta-

tistically, tidal waves can’t happen for

another 100 years.” Unfortunately, they

do, both in nature and in the world of

finance. Those outlying seven stan-

dard deviation events happen more

often than the statistics let us believe.  

It may not be a perfect solution to

have included some of the strategies

that are referred to above. But it

seems that they can be one of the

best forms of insurance when you do

include them as times get really

tough for the more highly correlated

strategies that seem to predominate

among the newer funds of funds. 

Capacity in the industry is also a 

concern. This is something of a dou-

ble-edged sword. On one hand, there

is clearly a capacity problem over

superior managers, while there is

plenty of capacity with other man-

agers. So, in a gross sense there is no

capacity problem – but in a talent

sense there is. 

This is understandable. It is true

of all walks of life and is not just lim-

ited to the hedge fund industry.

However, it does mean the breadth

and depth of due diligence needs to

be maintained at a very high level in

order to find the stars of the future. 

There is a natural tendency to

think the stars of the past are always

best, but there is evidence to show

that new managers can often outper-

form the larger, perhaps more con-

servative, ones. It is im
portant to

have a due diligence process that

will filter out the mediocre and the

poor, while trying to discover the

new talent of tomorrow. 

The analogy with major football

clubs and their scouts, who travel all

over the world seeking new football

talent, is not dissimilar to the global

due diligence process for successful

funds of funds operators.

What the new investor has to be

careful of when looking at hedge

funds lies in the very nature of what

they are offering. The possibility of

an absolute return in all market con-

ditions is their greatest strength, but

equally can be their greatest weak-

ness. Terms such as ‘market neutral’

or ‘long/short’, by their nature sound

safe; but this can be very misleading.

The idea is to hedge your risk and

make money on the long and 

the short positions, or at least try to 

protect your assets during falling

market periods. 

This is not guaranteed, and poor

managers can lose on both their long

and short positions, or, worse, panic

during extreme market positions and

lift part of their hedge, ending by

getting whip-sawed in an amplified

way. Again, the role of risk identifica-

tion is critical here. It is very impor-

tant when choosing which funds of

funds to go into to recognise that they

have a comprehensive and detailed

due diligence process, which is

examining risk (a subject of almost

theological dimensions) at all levels.

Examining how the manager

trades in comparison with his peers,

getting regular and timely reports

from the administrator and the

prime broker, and checking all these

against each other for anomalies are

vital processes. Looking for discrep-

ancies, checking them if discovered,

and keeping a clear eye not only 

on the statistical information, but

also on the market noise concerning

the overall operation and informa-

tion of the businesses and markets in

which they are invested is equally

important.  

The hedge fund industry is fasci-

nating, and cannot be dismissed as 

a one-off. There are some real con-

cerns, but there is clearly a growing

body of empirical evidence to show

that hedge funds do preserve capital

when stock markets decline, and

make respectable returns when stock

markets go up. This somewhat sim-

plistic statement needs to be seen in

its context of old fashioned arith-

metic. When you lose 50 per cent of

your assets you have to make 100

per cent to get back where you started.

This is the real case for many

investors in traditional stocks and

bonds. If you can preserve capital in

the first place by using hedge funds

during bear periods in the stock 

market, then the comparative per-

formance is increasingly important,

and the risk-adjusted performance of

hedge fund investment versus tradi-

tional investment is quite startling.

See the chart below.

D I F F I C U LT YEAR

It is a difficult year for the hedge

fund industry as it is for all invest-

ments. Interest rates are low, volatili-

ties are high, market direction is not

clear, and it has been difficult for

people to distinguish between noise

and real market events. Having said

all that, many of the good hedge

funds are still in positive territory.

When you compare that with the

volatility and the losses of the stock

market, it puts the performance of

hedge funds into an opportunity cost

perspective.

Return expectations for hedge

funds do need to be adjusted in light

of the lower interest environment in

which we live today. When seen in

that context it is better to earn 6 per

cent or 7 per cent in a 2 per cent

inflation environment than to earn

12 per cent in a 10 per cent inflation

environment. This simple message is

taking a little while for some

investors to fully comprehend. 

Hedge funds are here to stay, 

and, like all investments, poor ones

may disappear. Good ones, however,

will not only remain, but will

become a significant factor in the

investment portfolios of both retail

and institutional investors. They can-

not, as I said before, completely

overtake traditional investments,

because Alpha cannot become Beta.

Imagine the idea of going to your

local index tracker vendor and being

told: “Sorry we have shut the fund.”

That is precisely what hedge fund

managers do: shut the fund. The 

reason they do it is to preserve

your capital, avoid greed and try 

to manage a pool of assets of a 

size where they think they can

achieve Alpha. 

If that size has no limit then nei-

ther does their ego and probably

soon their losses. Size does matter

and it cannot be unlimited if you are

going to deliver Alpha.

PORTFOLIO IN T ERN AT IONAL DECEMBER 2002

w w w.portfolio-international.com

18 Focus  Hedge Funds

Ian Morley,

CEO of Dawnay,

Day Olympia,

argues that

hedge fund stars

of the past are

not necessarily

always the best –

new managers

often outperform

the larg er, more

conservative ones
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Fund Serv ices

Lynx to offer secure
online banking tool

Ansbacher launches
administration arm
By Bob Campion

LOREM IPSUM dolor sit amet, con-
setetur sadipscing elitr,  sed diam
nonumy eirmod tempor invidunt ut
l a b o re et dolore magna aliquyam
erat, sed diam voluptua. At vero eos
et accusam et justo duo dolores et ea
rebum. Stet clita kasd , no sea taki-
mata sanctus est 

Tolor sit amet. Lo rem ipsum dolor
sit amet, consetetur sadipscing elitr,
sed diam nonumy eirmod tempor
invidunt ut. et dolore magna vero eos

Stet clita kasd guberg ren, no sea taki-
mata sanctus est Lorem ipsum dolor
sit amet. Lo rem ipsum dolor sit amet,
consetetur sadipscing elitr,  sed diam
nonumy eirmod tempor invidunt ut
labore et dolore magna At vero eos
et accusam et justo duo dolores et ea
rebum. Stet clita kasd guberg ren, no
sea takimata sanctus est Lo rem ipsum
dolor sit amet. Duis autem vel eum
iriure dolor in hendrerit in vulputate
velit esse molestie consequat, vel
illum dolore eu feugiat nulla. acilisis
at vero eroset accumsan et ■

TOLOR SIT AMET. Lo rem ipsum
dolor sit amet, consetetur sadipscing
elitr,  sed diam nonumy eirmod tem-
por invidunt ut. et dolore magna
aliquyam erat, sed diam voluptua.
At vero eos et accusam et justo duo
dolores et ea rebum. 

Stet clita kasd gubergren, no sea
takimata sanctus est Lo rem ipsum
dolor sit amet. Lo rem ipsum dolor
sit amet, consetetur sadipscing elitr,
sed diam nonumy eirmod tempor
invidunt ut labore et dolore magna
At vero eos et accusam et justo duo
dolores et ea rebum. 

Stet clita kasd gubergren, no sea

takimata sanctus est Lo rem ipsum
dolor sit amet. Duis autem vel eum
iriure dolor in hendrerit in vulputate
velit esse molestie consequat, vel
illum dolore eu feugiat nulla. 

Facilisis at vero eroset accumsan
et iusto odio dignissim qui blandit
praesent luptatum zzril delenit augue
duis dolore te feugait nulla facilisi.
Lo rem ipsum dolor sit amet, con-
sectetuer adipiscing elit, sed diam
nonummy nibh euismod tincidunt ut
laoreet dolore magna aliquam erat
volutpat.

Ut wisi enim ad minim veniam,
quis nostrud exerci tation ullam ■

Silor sit eds
amet, conse
setetur fit
sadipscing

elitr,  sed diam non
umy eirmod tempor
invidunt ut labore et
dolore magna
aliquyam erat, sed
diam voluptua. At
vero eos et accusam
et justo duo dolores
et ea rebum. Stet
clita kasd , no sea
takimata sanctus est 

Tolor sit amet. Lorem ipsum
dolor sit amet, consetetur sadip-
scing elitr,  sed diam nonumy
eirmod tempor invidunt ut. et
dolore magna aliquyam erat, sed
diam voluptua. At vero eos et
accusam et justo duo dolores et
ea rebum. 

Stet clita kasd gubergren, no
sea takimata sanctus est Lorem
ipsum dolor sit amet. Lorem
ipsum dolor sit amet, consetetur
sadipscing elitr,  sed diam non-
umy eirmod tempor invidunt ut
labore et dolore magna At vero
eos et accusam et justo duo
dolores et ea rebum. Stet clita
kasd gubergren, no sea takimata
sanctus est Lorem ipsum dolor
sit amet. Duis autem vel eum iri-
ure dolor in hendrerit in vulpu-
tate velit esse molestie
consequat, vel illum dolore eu
feugiat nulla. 

Facilisis at vero eroset accum-
san et iusto odio dignissim qui
blandit praesent luptatum zzril
delenit augue duis dolore te feu-
gait nulla facilisi. Lorem ipsum
dolor sit amet, consectetuer
adipiscing elit, sed diam nonum-
my nibh euismod tincidunt ut
laoreet dolore magna aliquam
erat volutpat.

Ut wisi enim ad minim veni-
am, quis nostrud exerci tation
ullamcorper suscipit lobortis nisl

ut aliquip ex ea com-
modo consequat.
Duis autem vel eum
iriure dolor in hen-
drerit in vulputate
velit esse molestie
consequat, vel illum
dolore eu feugiat
nulla facilisis at vero
eros dorer. 

Hccumsan iusto
odio dignissim qui
blandit praesent lup-
tatum zzril delenit

augue duis dolore te feugait
nulla facilisi.m liber tempor cum
soluta nobis eleifend option
congue nihil imperdiet doming
id quod mazim placerat facer
possim assum. 

Lorem ipsum dolor sit amet,
consectetuer adipiscing elit, sed
diam nonummy nibh euismod
tincidunt ut laoreet dolore
magna aliquam erat volutpat. Ut
wisi enim ad minim veniam, quis
nostrud exerci tation ullamcorp-
er suscipit lobortis nisl ut aliq.

gna aliquyam erat, sed diam
voluptua. At vero eos et accusam
et justo duo dolores et ea rebum. 

Stet clita kasd gubergren, no
sea takimata sanctus est Lorem
ipsum dolor sit amet, consetetur
sadipscing elitr,  sed diam non-
umy eirmod tempor invidunt ut
labore et dolore magna At vero
eos et accusam et justo duo
dolores et ea rebum. 

Stet clita kasd gubergren, no
sea takimata sanctus est Lorem
ipsum dolor sit amet. Duis
autem vel eum iriure dolor in
hegna aliquyam erat, sed diam
voluptua. At vero eos et acam et
justo duo dolores et ea rebum. 

Facilisis at vero eroset accum-
san et iusto odio dignissim qui
blandit praesent luptatum zzril
delenit augue duis dolore te feu-
gait nulla facilisi. Lorem ipsum
dolor sit amet ■

Outsourcing to gro w
in Europe – re port
TOLOR SIT AMET. Lo rem ipsum
dolor sit amet, consetetur sadipscing
elitr,  sed diam nonumy eirmod tem-
por invidunt ut. et dolore magna
aliquyam erat, sed diam voluptua.
At vero eos et accusam et justo duo
dolores et ea rebum. 

Stet clita kasd gubergren, no sea
takimata sanctus est Lo rem ipsum
dolor sit amet. Lo rem ipsum dolor
sit amet, consetetur sadipscing elitr,
sed diam nonumy eirmod tempor
invidunt ut labore et dolore magna
At vero eos et accusam et justo duo
dolores et ea rebum. 

Stet clita kasd gubergren, no sea
takimata sanctus est Lo rem ipsum
dolor sit amet. Duis autem vel eum
iriure dolor in hendrerit in vulputate
velit esse molestie consequat, vel
illum dolore eu feugiat nulla. 

Facilisis at vero eroset accumsan
et iusto odio dignissim qui blandit
praesent luptatum zzril delenit augue
duis dolore te feugait nulla facilisi.
Lo rem ipsum dolor sit amet, con-
sectetuer adipiscing elit, sed diam
nonummy nibh euismod tincidunt ut
laoreet dolore magna aliquam erat
volutpat ■

Yutem vel eum iriure accumsan ferer
accumsan et iusto odio dignissim qui
blandit prae nulla facilisi. accums dig
nissim steror Lorem ipsum dolifs

Simon Va le n t i n e

Portfolio portals
opens Euro -wide

PORTFOLIO INTERNATIONAL has
established itself as the leading 
investment title for cross-border 
European fund servicing.

The drive towards greater efficiency 
in capital markets and the move by 
asset managers and financial advisers 
to concentrate on their core competencies
of managing money or giving advice, has 
led to a greater need amongst Portfolio
International readers to focus on their 
outsourcing requirements.

The twin fund servicing centres of 
Luxembourg and Dublin represent
between them 80 per cent of international
funds under management. And Portfolio
International has a long-standing and solid
relationship with both the Dublin and the
Luxembourg funds industries. 

For three of the last four years Portfolio
International has been selected by the
Dublin Funds Industry Association (DFIA)
to be its official media partner for its
annual conference with NICSA, the US 
funds association. The relationship with
ALFI, the Luxembourg Funds Association
is even more long-lived, dating back 
to 1997.

Portfolio International is read by 
decision-makers responsible for 
appointing their companies’ external 
service suppliers and consultancy services
and is consequently chosen by fund
administrators, transfer agents, lawyers,
accountants and IT firms as the best 
channel through which to target the 
financial markets. 



Circulation and Readership

PORTFOLIO INTERNATIONAL is committed to 
delivering the right readership to advertisers.
We have therefore continued to invest in
improving the quality of our circulation in 
the past year, which is reflected in the
improvements shown in the latest ABC 
certificate (enclosed) covering the year July
2002 to June 2003.

The key indicator of circulation quality is the
total of ‘Paid or Requested readers’. If someone
is prepared to pay for a subscription – or make 
the effort to complete a detailed application
form to confirm that they wish to receive regular
copies and are qualified to do so – then you can
be sure that they really want to receive that
publication. 

They are therefore more likely to read 
every issue  – and to read those issues more
thoroughly – than magazines which have been
sent to them unsolicited. (In the PIMS 2003
Survey’s ‘Monthly Trade Publications Read Most
Thoroughly’ section, Portfolio International
was rated higher than both International Money
Marketing and International Investment by a
wide margin.)

Portfolio International’s ‘Total Paid/Requested’
readership has risen by 10.6 per cent from
7,696 to 8,514 in the past year – the 4th 
consecutive annual rise. Those copies, fewer
than one in five, which are sent to people 
who have not yet purchased a subscription or
completed a reader request form, are only 
sent to key investment sector personnel who
meet our ABC-audited ‘Terms of Control’. 

Portfolio International’s latest ABC Certificate
(covering the year to June 2003) shows an
Average Net Circulation of 10,089. We have
since increased our distribution slightly to 10,300
to accommodate additional key decision-makers
(identified through research) in major European
jurisdictions.
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Total: 10,300

PAID OR REQUESTED READERSHIP

DISTRIBUTION BY AREA

◆ Independent financial advisers to high net worth individuals
and corporates

◆ CIOs, CEOs and other directors of asset management firms
◆ Portfolio managers
◆ Heads of investment management at international life

assurance companies and investment banks
◆ Fund of Fund Managers
◆ Asset allocators and client relationship officers in private

banks and family wealth officers
◆ Chairmen, managing and finance directors of leading

European corporates
◆ Accountants
◆ Lawyers
◆ Regulators
◆ Trust companies

READERS INCLUDE:


